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I am a person who truly believes in transformation - positive transformation no matter where 
you today, you can change for the better if you believe in yourself and if you make the choice 
to change.  
 
I want you to trust the various ideas I am going to talk about today. For some of you, you have 
read books, attended several seminars and even paid coaches to help but have not improved 
from where you are- do not loose heart- tell yourself- this is my day when I start afresh, when 
I renew my thought patterns and make visible progress. 
 
Our key scripture is from Deut 8:18: But remember the Lord your God, for it is he who gives 
you the ability to produce wealth, and so confirms his covenant, which he swore to your 
ancestors, as it is today. NIV. Some versions say, it he who giveth power to get wealth: to make 
wealth…. 
  
Do you truly feel that you deserve wealth???  
What is your ability to act in spite of FEAR, in spite of WORRY, in spite of inconvenience, in spite 
of discomfort? Can you act when you are not in the mood?  
Your character, your thinking and your beliefs are a critical part of what determines the level 
of your success. 
 
I am not going to ask you to raise your hands here- but answer in your heart right now. Are you 
making thousands? Hundreds of thousands, have you hit a million in income, are you going 
towards a billion? I want you to set a thermostat in your mind right now, if you are not making 
a thousand, set your thermostat to look. If you have played with big numbers- set your 
thermostat to 1 million- and if you have gone past a million – set it to a billion. 
 
How many believe that life is spiritual?  
We live in four different realms at once- The MENTAL, the EMOTIONAL. The SPIRITUAL and the 
PHYSICAL.  
Money is a result, Wealth is a result, and Health is a result. To change your result- you need to 
change the inner one 
 
Personally I use these 3 tips: 
a → vision board- mental and emotional 
b → declarations rather than affirmations- spiritual 
c → forget the “HOW” – mental and spiritual 
 
I want you to keep an open mind today. Grab something and act upon it because the 
transformation levels, if you are like me that you are seeking, are only possible if you are willing 
to do things differently. 
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Key Task: adopt the decisions, mind-set, beliefs, feelings and actions of a wealthy entrepreneur. 
This does not mean going out to buy a fancy car, or dress. This is not about pretending to have 
more than what you have. It is about adopting those things. 
 
Are you ready to do this? Don’t lie to yourself and start telling yourself that you are already 
working as hard , or you already have “ too many “, clients or I cannot , there is no money in 
the economy. If your mind had already gone there- do not allow it to stay there. Do not say to 
yourself, I will wait until I start making more money- that will be a big mistake- so I challenge 
you today not to do that but say- wow! I am going to trust Mellany today, and will follow these 
suggestions even if it feels uncomfortable. 
 
 
Make a decision and act upon it.  
Declare that you are in control of your finances/ money. Refuse the paycheque mentality- go 
for multiple streams of income. Once you are in control of your financial fate, you open the 
door to infinite resources and possibilities. The decision you make help propel you- today make 
a decision that your lowest month you will not go below $1 500, or $10 000, or $50 000, or 
$100 000 in income or Bank statement. 
 
Change your money mind-set.  
There are so many mind-sets around money- one of them I learnt from my previous business 
coach is that every aspect of my business must be revenue generating. Let us take my being 
here for example- I am not thinking this is an expense or expenditure. My mind right now is 
open to the possibility that everything I put money towards in my business, needs to be income 
producing. Let me give you an example.  
This breakfast seminar- you probably paid something to attend and said this is expensive, can’t 
afford this every month. That is the wrong mind set. I have attended seminars where I had to 
pay air ticket, travel, hotel and conference fees- where others said it was expensive yet they 
could afford paying the amount easily- I took a mind-set change and invested in myself simply 
because I refuse to step over dollars to save a few pennies. 
 
At the event I was open to meeting my next client, I was open to get a good and great idea, I 
was open that something was going to happen for me as result of going to that event this is 
what I received: 
 
- I networked with amazing people who up to today I can rely on even if we meet or talk 

no more than 2-3 times a year. 
- I was introduced to an amazing coach who encouraged me to write a blog and do what I 

love everyday. 
- The material and information I got was so rich and I share most of it on my blog, and 

create good sound income generation from selling my services. 
So when you see an investment- look at how it should pay off for you.  
 
Beliefs- Beliefs support the mind-set.  
The job of beliefs is to retain, support, hold up and make a real mind-set. You are in control of 
your financial fate, everything in your business is an investment. What are the beliefs that help 
you prevent cash flow crunches? 



One of my beliefs is that, there is always a way. I use it daily and even in my work place where 
we use technology to make money- there is always a way. Believing in this always opens door 
of possibilities even for the people around me, because of the energy that comes with the 
belief. 
Right now some of you are wondering how you can make money in this economy. There is 
always a way- and I truly believe it, and am always excited about such things when I am helping 
my clients to open these doors of possibilities. 
Do you believe you can make more money than you are already making? They are 3 ways to 
increase your cash flows…..this works for me! 

1. - Attract more clients 
2. -  Create new services/products 
3. - Increase your prices 

 
That’s it. It’s so simple. You can choose any one of those three or all three of those to create 
greater cash flow. I think the main thing here is don’t let yourself get stuck in old thinking 
because old thinking keeps you exactly where you are, and that’s not where you want to be.  
New thinking, mindsets or beliefs might be uncomfortable. You’re going to have to stop 
yourself from saying, “But I can’t because ___.” You don’t get to say that anymore because it’s 
actually not true. There’s no reason. You get to decide here because no one else is in control 
of your financial fate except for you.  
 
Be careful about how you feel. 
In life, it is feelings and then actions…so be careful how you feel every time you wake up. 
Feelings are critical. For us women, feelings run our life. Feelings are what drive us. We are 
very emotional beings. Even if somebody says, “I’m not that emotional. I’m more practical,” 
that’s fine….but some of you wake up feeling moody and will not get out of bed despite a very 
important meeting you had booked.  
 
The biggest thing that perpetuates the up-and-down money cycle is feeling that you don’t have 
any money.  

 For example, you wait to pay bills. The bills are all piled up and are not sure if you have 
enough money to cover it. There’s the feeling of not having enough money.  

 There’s running a very low bank balance where you have to actually worry that there’s 
a potential you could bounce a check. That’ll definitely trigger feelings of not having 
enough money.  

 There’s having higher personal expenses than your business can cover for you. Having 
personal expenses of $5,000 when your business/salary only brings in $3,500 will 
create feelings of not having enough money.  

 Some of you want to say, “Mellany, those are the facts. I don’t have enough money 
coming in.” That’s not the truth. It is not reality. It’s an illusion that your past 
conditioning, imprinting, programming, actions, beliefs and all of that have convinced 
you is real.  

  
I’m going to give you a tip here on something that will at least start getting this pattern changed 
for you.  



 You need to really watch your language of saying, “I can’t afford it,” “I’m too busy,” “I don’t 
have time,” “My clients won’t pay more,” “There’s not enough,” or whatever it is that you 
might be telling yourself.  
 I have to be honest with you. I have not yet met an entrepreneur, who doesn’t have something 
they tell themselves on a regular basis that makes them feel as if they don’t have enough 
money.  
Even women who are making $100,000 or $200,000 will say something like, “I don’t have any 
more time. I can’t take on any more business, so my income is where it is. I can’t grow it.” It’s 
still a feeling of not having enough money. I have yet to meet anybody who doesn’t do that in 
some way.  
 
STOP the money DRAMA. 
This is were you think, “This is great!” I feel on top of the world.  
And then the lows come, and take you to the pit of really questioning your value. (More drama) 
STOP the drama.   
 
One of my business friends says that: Of your total success, whatever that is for you, only 5% 
of it is attributed to your marketing. The other 95% of it is directly attributed to your 
relationship with money!!! 
 
Some of you are really struggling to make money or to make enough money, period. Maybe 
you’re at $500, $60,000, $80,000, $100,000, $120,000 or something like that but can’t get 
beyond that, and feel you’re working your tails off. Still, 95% of that experience is because of 
your relationship with money. Work on your relationship with money and stop that drama. The 
faster you can heal that drama, the faster your low-money months are going to seem like 
awesome-money months. They’re going to come up so high for you.  
 
What are you doing? ACTION. 
Let’s talk about actions, our last piece here. You’ve probably heard by now that there’s a 
statistic. I think it’s in the 90% area, where people who win the lottery end up broke within a 
very short number of years. They end up either back where they were or even worse off!  
  
What does that tell you? Everybody thinks, “That wouldn’t happen to me.” If it’s happening 
90-something percent of the time, why wouldn’t it happen to you? Here’s the only thing that 
will predict whether that would happen to you or not. The issues you have today with money 
and cash flow will not go away just because you create more money.  
  
Unless you really look at this 95% on your relationship with money and start to shift the 
mindset, decisions and things we’ve been talking about today, you can make more money and 
still won’t have any. You will still have a ton of money drama. If you do not do the inner work 
around money you end up not having any money. You make more. You just don’t have any 
more, but you’re working really hard for it.  
 
The actions you take today smooth out your cash flow crunches and prepare you for increase. 
I want to share three specific actions with you today to get rid of that money drama, smooth 
out your cash flow crunches, and prepare for increase so that as you make more, you have 
more.  



 
First: Tithe your business- create savings  
Take 10% of every dollar or penny that comes in and tithe it. What I mean is that, take the 10% 
and set it aside into a separate savings account. If you can only do 5%, that’s fine. You want to 
create a separate savings account. This cannot be your personal savings or written out on a 
piece of paper and sitting in your checking account. This needs to be a separate account.  
What you’re going to do with this money is use it. This is your safety net.  
So what are you Doing: I saved money to invest in trainings and workshops, creating 
information products, and team, and to do different things in my business. I didn’t wait until I 
had all of the money saved. You can hear how saving the money ties back to saying, “I am in 
control of my financial fate,”.  
  
When you tithe your business, what’s happening is that on a practical basis, you are setting 
money aside that you can use as a bit of a cushion. You set the money aside for when you have 
a low month. Let’s say at first that low month is lower than your expenses. That will shift over 
time. Initially, let’s say that’s still true. That’s okay. You can draw back out of your savings out 
of this bucket that you’ve created. You have it there as a cushion.  
Initially, 10% is ideal. If you can’t do 10%, do what you can do, but don’t skip doing it. Believe 
me, you’re going to be tempted. There are going to be some months where you can say, “Do 
you know what? My expenses are more than the money I brought in. I can’t tithe the business.”  
You have to tithe your business. You will never shift out of the pattern of not having enough 
unless you do this. When you do this, even if it feels difficult and you don’t know how you’re 
going to get other money, you will find a way.  
Remember the core belief. There’s always a way. If you continue to say, “I don’t have the 
money,” what is that doing? That’s creating a feeling of not having enough. You have to trust 
me enough to know that as difficult as this might seem, it will pay off for you.  
You want to feel good about this no matter what. Even if a month is a low month for you and 
you can only put away a few dollars, put away a few dollars and feel good about it.  
 
Second: Track the amount of money you bring in daily.  
I have a special tracking form I use for this. There’s a whole system around this. I just want to 
give you the basic tip here.  
You need to track your cash coming in daily, even if it means writing down a zero. That’s okay.  
The other thing you need to do is track your expenses to the penny. I don’t do this daily. You 
can do it in excel or a note book or use a bookkeeper if your business has grown.   
 
Third: Plan rather than react.  
Remember, we’re after putting you in control of your financial fate. No one can take your 
power away with money unless you let them, which you’re not going to do anymore. You want 
to plan rather than react.  
 Here’s what I would recommend doing. If you were in a real cash flow crunch, remember there 
is always a way. You need to do something to generate cash flow. Sell something. Go sell 
something. Go into your garage. Sell something you’re not using or that doesn’t mean anything 
to you anymore. Sell something that isn’t as important to you. What is more important to you, 
being in control or having some object? You don’t want to be a slave to an object.  



Sell something now and put that money aside. Make your cushion now. Remember, this is 
planning rather than reacting. If you knew you had a month’s expenses set aside right now, 
you would feel differently about having a low month, wouldn’t you?  
Some of you make your children stay at home yet you have 4 cars parked in the garage, some 
of you just accumulate blenders, hoovers and things you just wonder why it is still around. Give 
it away, release it or sell it off. Chose to be in control not in bondage. 
Another piece of planning rather than reacting is to know where you can borrow money if you 
need it. Maybe this is from a relative, a credit card, or an investment account. I don’t know. 
There are a lot of resources.  
 I’m not suggesting you go do that. What I am absolutely advocating for planning rather than 
reacting is knowing in advance where you can borrow it if needed.  
This is going to give you a feeling of comfort, security and safety to know that you have a little 
bit of a net underneath you. It may not be what you would like to do or your first choice. Trust 
me. Knowing that you have a safety net there is huge.  
   
Bonus FREE tip and strategy from me because I want you to be successful: Yes I do care about 
your success and want your cash flow to increase every month.  
 
When you want to move from any level of income to the next, never focus on the whole, but 
focus on the gap.  
What do I mean?  
For example, let’s say I am making $60,000-a-year in my business, and I really want to break 
$100,000. It’s such a cool milestone.  
 
If you’re not at six figures a year, you need to hold that up as your goal. After that, you’ll have 
another one. Believe me. That $100,000 mark is a really wonderful milestone.  
 
The gap between $60,000 and $100,000 is just $40,000. Let’s break that down to per month. 
Per month, that’s just $3,333. That’s it. You want to focus on the $3,333 dollars. You already 
have something going that’s making the $60,000 so you just need to focus on taking action or 
steps to close that gap. Do not stop the activities that already bring you the $60k, but do other 
things that will make you an additional $40k.  
   
If you think about it and you look at that $3,333 for example, here’s what you can do to close 
the gap. ……..new clients, increase price or new products. All the strategies you put should give 
you $833 a week so that end of year you achieve your additional $40k. 
 
To close: 
I have one very simple assignment for you. I want you to TEXT/Whats app me/email one aha 
breakthrough and action that you have from this talk today. Please do that in the next 24 hours.  
I’m so grateful I was able to minister to you today. I bless you with Prov 31 vs 10- 31 I’m giving 
you my absolute total love. I appreciate you. Thank you and remain blessed. Remember to sign 
up on my blog and get free tips for you to succeed; http://womenentreprenuers.wordpress.com/    
 
Mellany Mariri is an African brand management and general marketing leader who has a 
passion for helping women entrepreneurs move to the next level.  She has gained much of her 
experience working in the telecommunication industry. She is a speaker and personal business 
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coach, and presents to various audiences on marketing strategy and personal branding. She 
holds BCom Honours in Marketing and an MBA from Nottingham Trent University. Mellany is 
married to a loving and supportive husband, Godfrey Mariri and they have 2 adorable sons! 

 


